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e 27 QUALIFIED LEADS
¢ 16 PHONE CALLS

e 4 NEW CUSTOMERS
(worth over £80k p.a)




WHO WILLTHIS
WORK FOR?

The Golden Rule:
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How To Identify Your Niche:

“We help Xdo Y through Z"

** Please, please, please do NOT go
forward with any of the tactics in
the rest of this guide until you have
narrowly defined your niche.

If you do you will waste time and
money and will most likely fail **
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The Proven
Linkedin Lead
Generation Process

1. Optimise

2. Engage

3. Convert




Your Name Here
Financial Advisor at [XYZ] Financial Services
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Personal Travel Consultant helping people to find
their dream holidays, tours & honeymoons.

Acquisitions Strategist Working With Successful Business
Owners To Grow Faster By Buying Other Businesses

Freelance Finance Director helping business
owners understand their business finances properly

Making it simple for you to get results from social media & online marketing
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FACT:

99% of LinkedIn profiles fail on all of these counts!
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WHAT | DO:
| help B2B businesses crack the ‘rhythmic acquisition
of customers’.

By using LinkedIn as a consistent, rhythmic, lead-
generation channel we help you connect with new
prospects and close more sales.

HOW I DO IT:

My team of outbound marketing experts create tightly
targeted messages that we use to reach out to, and
connect with, your ideal customers using LinkedIn.

As a result, your network grows steadily and sales-ready
opportunities are delivered directly to you for you to close.

WHO | WORK WITH:

We have experience with businesses across many
sectors but what they all have in common is that they
are all

*B2B

« with a meeting, or substantive conversation/demo,
taking place before their ideal customer gives them
money.

WHAT PEOPLE ARE SAYING:
We have lots of very happy customers. This
recommendation is typical of the responses we get:

“The LUDIFY Linkedin service has transformed my business
and given me the rhythmic acquisition of customers that | so
badly wanted. We get a regular flow of high quality meetings
now each month which is fantastic...”

MY BACKGROUND:

I’'m an accomplished marketer and have been part of
Nigel Botterill's team at Entrepreneurs Circle for several
years now and have seen at close hand how intelligent,
well thought through marketing can be completely
transformational for businesses...

CONTACT ME:
Feel free to contact me at EMAIL ADDRESS or by
connecting here at LinkedIn.
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Profile Optimization #3:

e Model your photo on the same type
of pictures your prospects have.
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2. Engage

START CONVERSATIONS.

Don’t try to close a deal on LinkedIn

Let's geA' into Hhe Aetails...
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Step #1.:

thebestofacademy.co.uk/linkedin

Step #2:

Sl o

How many to send...

**If you go from not using your LinkedIn at all to sending 50
connection requests per day, LinkedIn may flag your account for
unusual activity. So take your time and build gradually!**
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Ask questions and talk about them
more than you talk about yourself.
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Hi {{First_Name}},

| was browsing your profile and noticed we're in a similar space
so | thought | would reach out to connect.

{{Your Name}}
{{Your_Tagline}}

thebestofeasthourne



Hi {{FIRST_NAME]}},
| stumbled on your profile whilst browsing.

| see we have a similar interest in {{mutual_interest_found_
by_keyword}} and thought I'd reach out to connect. | look
forward to following your journey!

{{Your_ Name}}
{{Your_Tagline}}

Hi {{FIRST_NAME}},

| was browsing other companies in the {{mutual_industry}}
industry and stumbled on your profile.

You look like a very interesting person so | thought I'd
reach out to connect...

{{Your_ Name}}
{{Your_Tagline}}
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Hi {{FIRST_NAME}},

Thanks for connecting. | look forward to staying in touch! Have a
great week.

{{Your_Name}}
{Your_Tagline}}

Hi {{FIRST_NAME}},

Thanks for connecting.
| am curious, {{question related to your value proposition}}?

{{Your_Name}}
{Your_Tagline}}
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Hi {{FIRST_NAME}}, Thanks for connecting.

I've put together a free resource, INSERT TITLE & HOW IT WILL
HELP THEM would you like me to send it to you?

{{Your_Name}}
{Your_Tagline}}

Hi {{FIRST_NAME}}, Thanks for connecting.

Are you currently using (e.g. Specific Sector Software)? If so, | was
wondering what your thoughts are on it?

{{Your_Name}}
{{Your_Tagline}}

Hi {{FIRST_NAME}}, Thanks for connecting. We helped XYZ
company (i.e a company like theirs/a competitor of theirs)
achieve RESULT.

We wrote up a Case Study that shows exactly how we did it. Would
you like me to send it over to you?

{{Your_Name}}
{{Your_Tagline}}

Hi {{FIRST_NAME]}}, Thanks for connecting. My company does X.
Would you like to see our portfolio?

{{Your_Name}}
{{Your_Tagline}}
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Hi {{FIRST_NAME}},

| recently stumbled on this article that | thought you might enjoy.
It's a simple 15 point list on how to think about {{article_topic}}. It's
high level but gets you thinking in the right mindset.

{{Article Link}}
Hope it’s useful

{{Your_Name}}
{{Your_Tagline}}
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Hi {{FIRST_NAME}},

The {{industry_trade_publication}} recently
featured an article | wrote about how to {{Article topic}}.

You can read it here {{link}}.
| think you'll find it useful because {{REASON}}
Let me know if you ever want to talk more.

{{Your_Name}}
{Your_Tagline}}

FACT:

Asking questions about them
is way more effective than
‘puking’ about yourself
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Inbound Engagement

Now why would you want to do that?

What happens next?



Hi {{FIRST_NAME}},
Thanks for reaching out to connect.

| just took a look at {{company_name}} and | noticed
{{mention interesting things you saw about them and their
business.}}

Can | ask why you reached out to add me as a connection on
LinkedIn?

{{Your_Name}}
{{Your_Tagline}}
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“Your bio caught my eye because we currently need
help with X”

3.Convert
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Subject: UK partnership intro/call

Hi {{FIRST NAME}},

| hope you don’t mind the direct note - | wanted to discuss
the logic of {{THEIR BUSINESS NAME}} working with
{{YOUR BUSINESS NAME}... LinkedIn pointed me in your
direction.

{{YOUR BUSINESS NAME}} are a {{20 words descriptor of what
you do}}

We have over {{Impressive fact/s to give you credibility}} a clever
approach that can add significant value to a business like yours.

I'd see us as a complimentary offering and a logical partner - and
revenue stream for {{THEIR BUSINESS NAME}, so | thought I'd
drop you a line to at least discuss it.

Since we're {{TOWN/COUNTY}} based perhaps a call in the first
instance... | can work around your diary.

Is there a good time for a quick chat?
Best Regards,

{{Your_Name}}
{{Your_Tagline}}

DON'T FORGET:

Put your tagline in EVERY message.
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What To Expect
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